Lesson 4-8 All Text

0:00

when most people think of marketing they are thinking of a model that is b2c business
to

0:09

consumer but we live in an age where traditional marketing practices have gone

0:16

out the window and there's something called c2c marketing consumer to consumer
what is c2c

0:29

c2c which stands for consumer to consumer is the exchange of products or services
among consumers

0:38

the term also stands for customer to customer

0:43

are their brains exploding c2c contrasts with b2c and b2b which stand for business to
consumer

0:52

and business to business respectively b2g stands for business to governments

0:58

an example of business to consumer is nike b2b you might not be aware of but it just
means a business

1:09

selling to a business so for example general electric which you might or might not have
heard

1:14

of established in 1892 this well-known american company offers products and services
to businesses

1:22

in many sectors ranging from power and renewable energy to aviation health care and
more the

1:28

company ge also produces ge reports a daily online media portal that shares
interesting content about

1:36

emerging technology now ge is a huge company and it also has branches that sell
directly to

1:44

consumers but for the most part it has a big part of its business that sells business to
business

1:56

ford for example sells cars to other companies and also consumers therefore it is
involved in b2b

2:.05



and b2c commerce that's the other thing business loves acronyms abbreviating things
with letters

2:13

companies that make weapons fighter jets etc sell mainly to the government they are
involved in

2:21

b2g commerce so b to g these are examples of companies that sell weaponry to the
government

2:31

another example of b2g believe it or not is power school the system that you check
your

2:37

grades and teachers put in grades they sell to local governments who manage school
systems and

2:46

their commerce is just that to sell information and organization systems

2:53

for schools so that's also an example of b to g business to government

3:00

nowadays we use mostly the term c2c when referring to trading goods online ebay is a
popular platform

3:10

for c2c transactions before the internet existed people would participate in c2c
commerce at a

3:19

flea market flea markets very much still exist but the important concept that you need
to know here

3:26

is it is people reselling goods to other people consumer to consumer customer to
customer

3:36

a flea market is an outdoor market where people sell second-hand items in britain we
often refer

3:44

to them as car boot sales i have never heard of that in my life before the internet
individual

3:51

consumers would also interact commercially through newspaper and shop window
adverts

3:58

c2c commerce still exists via shop window and newspaper ads as well as flea markets
however the

4:06

internet is now the dominance platform okay so now what i want you to do is a little bit
of research

4:12



and i'm gonna give you five minutes so what i want you to do is one list three
companies that have

418

business to consumer models list three companies that have business to government
models and

4:27

list three companies that allow consumers to practice c2c consumer to consumer
commerce

9:34

bye

Marketing strategies vary significantly across the B2C (Business to
Consumer), B2B (Business to Business), B2G (Business to Government), and
C2C (Consumer to Consumer) business models, as each model targets
different audiences with distinct needs, expectations, and communication
channels.

B2C (Business to Consumer)

In the B2C model, businesses focus on selling products or services directly to
individual consumers. The marketing efforts here are often emotional and
aimed at creating brand loyalty through advertisements, promotions, and
storytelling that appeal to personal desires or lifestyle. Marketers use mass
marketing techniques such as social media ads, TV commercials, and email
campaigns to engage consumers. The key is to make the product or service
appear indispensable to the everyday life of the consumer, with a focus on
convenience, affordability, or luxury, depending on the target market.

B2B (Business To Business):

B2B marketing, on the other hand, targets other businesses as clients, and the
approach is typically more transactional and relationship-based. The decision-
making process in B2B transactions often involves multiple stakeholders and
is driven by factors like ROI (return on investment), efficiency, and long-term
value. B2B marketers use a mix of direct selling, trade shows, professional
networking, and content marketing to provide detailed information and build
trust with potential clients. The content often focuses on how the product or
service can improve the client’s operations or contribute to their business
success. B2B is usually initiated by a representative (a salesperson) of a



company reaching out to leadership in another company. Example Of Direct
Selling: The salesperson will explain that their product or service will help the
other company and it is his/her job to illustrate how. There is minimal
advertising that happens in B2B marketing.

B2G (Business To Government):

B2G marketing involves businesses that sell products or services to
government entities. In this model, marketing tends to be more formal and
governed by regulations. The sales cycle is often long, and procurement
processes require companies to adhere to strict standards and compliance
rules. Marketers in this space need to focus on demonstrating reliability, cost-
effectiveness, and compliance with government requirements. B2G marketing
frequently involves responding to government RFPs (Requests for Proposals),
attending government contract expos, and engaging in networking with public
sector decision-makers. There is no advertising that happens. Could you
imagine a company that makes nuclear weapons putting advertisements on
television or on the internet?

C2C (Consumer to Consumer)

Finally, C2C marketing revolves around the exchange of goods or services
between individual consumers, typically through platforms like eBay,
Craigslist, or specialized apps. Marketing in C2C models is largely facilitated
by the platform itself, which provides tools for users to post products and
engage with potential buyers. The trust in C2C transactions is built on
community reviews, ratings, and peer recommendations. Consumers market
to each other by creating compelling listings, leveraging social proof, and
offering competitive prices. In this model, the buyer-seller relationship is often
more informal, and marketing strategies are more about trust-building than
traditional advertising.

Each of these models requires different marketing tactics, emphasizing the
need for tailored approaches to effectively engage with the target audience
and meet specific business goals.



0:00

now here's the thing i want you to remember the consumer to consumer business
model

0:05

works read this headline right here number of new ebay millionaires soars 35 in the last
12 months

0:14

and that's ebay a site that arguably has seen its best days etsy is absolutely

0:21

huge now etsy is kind of an interesting one because it can be seen as a business

0:28

to consumer but small business a lot of artists go on etsy and sell their work and crafts
people

0:36

and such but there's also a high number of resale items commercial goods that were
once produced

0:44

that are getting resold and if you don't think that resale is a big business take a look at
this

0:52

this is a baseball card that was sold april 26 2022 1.5 million dollars i want you to
think

1:00

about this that is a piece of cardboard that somebody paid 1.5 million dollars for i want
you

1:07

to remember this for the rest of your life what drives up prices the answer is
competition think

1:16

about the difference between the competition in a local flea market for resale versus
the internet

1:25

the internet can get buyers from around the globe you get more people offering higher
prices

1:33

that is when prices go up but darn it mr k this is a marketing class how do you market
in c2c

1:43

consumer to consumer if you are in the business of reselling well-known goods the
brand is already

1:52

established and establishing you you are not what people are looking for but what
people

2:01

are looking for is what people have to say about you you're familiar with the stars
system how



2:08

many stars you are as a seller what is your rating what have past customers said about
you

215

let's take a look at the day-to-day operations of a million dollar ebay seller now what i
want you

2:22

to do is describe the day-to-day business routine for a million dollar ebay entrepreneur
you're

2:30

going to hear a lot of bragging in this video and a lot of you know speaking about the
lifestyle but

2:37

i'm more interested in your answers about how he runs his business what he has to
have ready at all

2:44

times because remember he is trying to maintain a reputation maintain a rating that's
what makes

2:51

him money what's going on youtube mike here again this time i wanted to do another
ebay video uh for

2:58

you guys i just wanted to give you guys an insight of what i do day to day just to give
you an idea

3:03

of what it's like to be a guy who hustles on ebay like i said i've been doing this for a long
time

3:09

uh made over a million dollars on it so i just want to give you insight so this is my office
it's

3:14

a complete mess as you can see but first thing i do is of course i hop onto my
computer and i

3:22

answer emails that's what i do first off the bat it's about nine o'clock right now i answer
emails

3:29

i make sure that people who want refunds they get the refunds if there's any issues or
problems with

3:35

the items i sent if they're broken or it's missing in the mail i make sure that i handle that
first

3:40

i make sure that i i take care of my customers so if uh the reason why is that if you
guys are

3:46



trying to fight for every dollar and you guys are trying to you know think everyone's
trying to scam

3:51

you or something like that uh you'll make it back up through time so if you're trying to
do business

3:56

for a very very long time it's very important that you do you know have customer service
um

4:04

fix things that are broken fix things that you miss sent do those types of situations
because

4:09

you might lose out a little bit of money in the beginning or you know in that transaction
but

413

you'll get it back with the customers that you um you know that will repurchase or you
know have

4:20

good feedback so be a good be a good business person and you know help people out
in those

4:25

situations so i go on my imac and i answer all the ebay questions that i have um i look
at my orders

4:33

let's see i go to my ebay i see my orders um and i have like hundreds of orders to do
right now

4:43

and let's see how many questions i got i got 30 uh ebay messages um and then i check
emails as well

4:51

for some of my wholesale clients that you know want to purchase a lot from me i go
4:56

to those people as well so pretty much in the very beginning of the day i have about
5:04

maybe an hour an hour and a half of just communication with people um emails ebay
messages

5:10

and i just make sure everything is answered as quickly as possible so i'm gonna get
hop to it

5:16

and uh i'll i'll bring it back on the next stage of whati do

5:20

alright guys i'm in stage two now uh it's about 10 30 like i said about hour and a half
5:28

granted i watched a lot of espn um i watched a lot of uh youtube videos and avert my
attention would



5:36

have been a little bit quicker but my daily stance says uh i you know look at the espn
basketball

5:42

um what's going on and i watch highlight videos because i don't have cable so i just
5:47

majority watch stuff so anyway i'm at my shipping station right now so you can see all
the little

5:52

boxes here here here here here that's all my um um you know bubble wrap envelopes
5:59

that i buy majority wise i use these umiuse a 4x8 and a 6x10 um bubble wrap i don'ti
use the

6:11

paper ones because i think they offer a little bit more protection um versus the polybag
ones

6:17

anyway so i have stamps.com this is what i use to pack everything so i have it
stamps.com is

6:27

free if you have a ebay account i think anyway i import everything from uh ebay to
stamp.stamps.com

6:38

and then it populates everything that i need to ship through ebay so right here i'm
importing

6:45

all my orders from ebay so everything that i have to ship goes to stamps.com

6:52

and it's a lot quicker because um like i said uh it's the only way until ebay has a way to
6:59

use a zebra printer a thermal printer i'll stick to stamps.com plus it doesn't cost me
anything

7:06

and i just found that using stamps.com it really cut importing time in half of

714

doing my doing my packages shipping my packages uh next phase after i populate the
list um is that

7:20

i go on my phone uh i go on my iphone right here if it recognizes my face recognize my
face iphone

7:32

uh and then i open um i open the uh ebay app okay and then come on work for me work
for me so

7:46

while this is populating it tells me how many orders i i need to pick up and when it
populates



7:56

hopefully so tell me what i need to pick up and this is when i get a tub and i go to the
back

8:02

of my warehouse so here it's populated i go to my back of my warehouse and then i
pick up all

8.07

the items all at once uh let me go and take you to the back kind of show you it's a little
dark

8:14

so i get a little mailing tub right here
8:23

okay it's dark but it's not as dark
8:26

but there you go so i have tubs and tubs and tubs of stuff like all organized

8:36

and i go with my nifty phone

8:41

scroll to the bottom so and then i look at what stuff that i have to pick up

8:48

pick up the thermostat

8:52

and then i drop it in the tub so that is step three so let me when i get everything
collected

9:02

i'll go to step four all right got my packages as you can see some of them the little tub a
little

9:09

filled up right right quick um and now i put them in envelopes and i put a sticker on
them

9:15

so this is going to take a while maybe depending on how uh my attention is averted
from youtube

9:25

i also will have packages that come in um from you know my math like my distributors
9:32

uh so usually right now since i work alone i usually go ahead and order it's

9:38

10.50 i'd order like some uber eats or something like that

9:42

because the majority of times if i step out they'll come i'll miss a shipment and then
9:47

it just wrecks everything up so you know for five bucks i'll go ahead and order out and
then

9:52

and have them delivered to me because i usually go if i would go out if i didn't



9:58

have any pending orders you know coming in or something like that so i'm anticipating
somebody

10:04

coming so this is where i order uber eats so um yeah i'm gonna go ahead and uh pack
some stuff

10:10

and i'll be right back all right guys it's lunch time shut off chief pat yes i do play that
game

10:21

oh i'm going to start honestly i'm going to start those

10:25

freaking twitch channel me eating i want to get into that you know i think it's easier you
just

10:32

eat eat in front of people on youtube shoot i do that shout out to dos equis um i don't
10:40

encourage drinking on the job but i'm my own boss i can do whatever i want oh check
this out

10:47

oh my gosh i'm gonna see what it's like i'm gonna do the um

10:55

the korean eating thing in front of you here we see those guys i'm like like instagram
and youtube

11:03

i'm gonna let me switch back all right i got my rig set up let's let's uh try this out this uh
11:11

eating fame is this what they do i don't know how they

11:15

i don't know i don't know what they do how do they make

11:18

how is it so entertaining to have people eat in front of you i have no idea oh yeah pull
heart

11:26

i didn't have to chew really loud too let me get some of that uh that link that hot link
11:38

um now it's time

11:48

afteri eatiusually umi usually play like clash royale

11:56

um just for like five ten minutes something like that you know two three games it's like
11 40.

12:03

all right coming nonsense uh we'll be back to doing business stuff well this is the end
of the

12:10



day and i have to drop off orders um so i'm taking my truck truck is filled up and ready
to go out

12:19

you guys can see yeah it's a little bit over about i'd say about 300 or so um orders that i
fulfilled

12:30

today it's a really busy busy week uh it's the weekend i'm not open i'm not open the
weekend

12:37

so my orders pile up and that's why i ordered a bigger truck if that was my regular
tacoma

12:43

it would be like pouring out so with this bigger this bigger uh higher bed i can just throw
alot

12:49

more in and this gives you kind of an example of a day in the life of whati do um how i
ship

12:55

out and know what process i do every single day so i'm just a feeling shipping out
orders and

13:01

it just gives you some insight so hopefully you can um engage your structure on how i
do mine

13:07

and how you set your business um in order in order to fulfill a lot of stuff that i

13:14

do so anyway guys please like and please subscribe for future videos

13:17

and uh you know here's to another ebay video business video and take care bye

0:00

in this video i completely break down
0:02

how to resell sneakers as a teenager all
0:04

right now sneaker reselling is actually
0:06

difficult for an adult especially if you
0:07

don't know all the right stuff and it's
0:09

even harder for teenagers given all the
0:11



barriers that you face being a teenager
0:13

like not really having ways to accept
0:15

electronic payments or not being able to
0:18

use ebay but trust me stick to the end
0:19

of this video and i'm gonna break that
0:21

all down for you i personally know a lot
0:23

of teenagers making tens of thousands of
0:25

dollars reselling sneakers so we about
0:26

to address how to make this sneaker
0:28

reselling thing a reality for you

0:30

whether you're a teen or even if you're
0:31

not a team this still to be effective
0:33

but let's jump right into it so first

0:34

what i want to break down is startup

Startup Costs

0:36

costs all right because bro the very
0:38

first thing that you're gonna need is
0:39

capital what is capital capital is money
0:41

and i understand though just keeping it
0:43

real bro a lot of teenagers don't have
0:45

access to capital don't have access to
0:47

just money right i actually have another
0:49

video about how teenagers can just make
0:51



some extra money i'm gonna link that
0:53

video but just going over briefly what i
0:55

would do if i was in that situation i
0:57

cut some grass

0:58

sell some of my old video games of
1:00

course with my parents permission you
1:01

can't fit it no more or even if they

1:03

beat us bro you can get something for it
1:05

and the more you can sell the more
1:07

startup capital you can get and honestly
1:09

to get you just to get in the game bro
1:11

all you really need is 100 bro and i'm
1:14

explaining that a little later also keep
1:15

in mind though the more you have
1:17

available like startup capital the

1:19

better you set yourself up to sort of
1:21

take off and catapult off now since
1:23

we're talking about costs we also want
1:25

to talk about expenses right the good
1:26

thing about a side hustle like this is
1:28

that your only real expense is going to
1:31

be inventory right and if you're and if
1:33

you're a teen that's already driving
1:34



then of course gas and don't worry if
1:36

you're not driving don't this can still
1:39

be 100 done and duplicated online so
1:42

just follow along with to the end with
1:43

me but like i said those are the only
1:45

expenses after you have your 100

1:48

your capital and then maybe you know
1:49

give yourself an extra 20 30 just for
1:52

you know whatever else might come up gas
1:54

tax or whatever then boom you're ready
1:56

to jump in so let's talk about how to
1:58

start building your empire all right so
1:59

now you holding your startup money right
2:01

you like bro i got 100 and now i'm ready
2:04

to get some shoes right let me explain
2:.05

the different ways that you can do that
2:.07

but first i want to just briefly explain
2:09

for anybody who might not be helped just
2:11

exactly how that process works right so
214

basically like any buy and sell model
216

sneaker flipping is the same is that
217

you're you're trying to buy low and sell
2:20

higher than you bought to turn a profit
2:21



right and like every business what

2:23

you're supposed to do is go back take
2:25

the profits put it back into the

2:27

business in this context buy more shoes
2:29

with it and then then you snowball until
2:32

you have about as much shoes as your
2:33

local foot locker but don't get ahead of
2:34

yourself because we still got to talk
2:36

about the steps in between that right
2:38

all right so the first way you can take
2:40

your hundred dollars is is one of my
2:42

favorite ways of reselling bro the buy

Buy Sell You Shoes

2:44

and sell you shoes model right now i'm
2:46

gonna keep it real with you it's a lot
2:48

more work it's a lot more time consuming
2:50

however profits are way better when
2:52

you're fixing up used shoes refurbishing
2:55

them bringing them back to life and then
2:57

yielding more profits however i'm gonna
3:00

keep it real it's also a little more

3:02

tricky as to where

3:03

market value sometimes is tricky on
3:05



those because it's you know it's

3:.07

basically the condition is all based on
3:10

someone's opinion and there's actually
3:11

just more factors that there's just more
3:14

factors with you shoes that go in the
3:15

pricing so that can get tricky sometimes
3:18

but other than that it's still worth it
3:19

i could vouch so in this case what

3:20

you're gonna do is you're gonna take
3:21

your 100 right you're gonna hop on
3:23

facebook marketplace you're gonna hop on
3:25

offer up all those all the five miles

3:27

all the local buy and sell you know

3:29

platforms right and you're gonna and
3:31

you're gonna look at beaters you're not
3:32

gonna look at brand new shoes you're
3:34

gonna look at nothing but beaters and
3:36

used shoes they don't even necessarily
3:37

have to be beaters but what you're
3:39

looking for is shoes around maybe the
3:41

four conditions there's several youtube
3:43

videos on how to refurbish shoes several
3:45

products you can buy i'm gonna have some
3:47



link below some of the ones that i

3:49

personally use to just clean shoes off
3:51

and get them back to you know mint
3:52

condition and basically most of the time
3:55

when you're buying used shoes you buy
3:56

them at a lower price right so you can
3:58

get a pair of let's say a four out of

4:01

ten condition let's say a pair of fives
4:03

right just the first shoe off the top of
4:05

my head you can take those and buy them
4.07

for 50 bucks clean them back up put some
4:09

new laces in them maybe ice the soles
4:11

back up to where that yellowing goes
413

back clear and then boom you just took
4:16

your 50 and then you did invest your
418

time you didn't invest the money for
4:20

products but

4:21

that time you can usually bring it back
4:23

to where you can maybe get 150 200 for
4:26

the shoot depending on the shoe that it
4:28

is right so so the buy selling used

4:31

model is definitely one of my favorites
4:32

bro but there's also that's that ain't
4:34



the only way there's another way the
4:36

next way you can do it is i'm gonna keep
4:37

it real with you it's not my favorite

4:39

way to do it but it's very effective and
4:41

i have had to resort to doing it before

Department Store Buy Sell
4:44

and that's the department store buy and
4:46

sale model now when we talk in

4:47

department stores we talk in stores like
4:49

ross marshalls all those different type
4:51

of stores but the only real con about
4:54

this model is that there really isn't

4:56

large profit margins and the reason why
4:58

mostly is because these shoes are

5:00

sitting on shelves and so these aren't
5:02

shoes that peop that are just highly in
5:04

demand that doesn't mean that you cannot
5:06

find a pair of shoes in there to flip

5:08

and sell quick but i'm explaining how
5:10

you can do that so you're gonna take so
5:12

you're gonna take your hundred dollars
5:13

you're gonna ask your mom or if you're
5:15

old enough to ride the bus

5:17



or old enough to get a ride you can go
5:19

down to marshalls right all right and
5:21

you're definitely gonna need to charge
5:22

your phone have a full battery because
5:25

you're gonna be doing some research
5:26

right what you're gonna do is let's say
5:28

you find a pair of shoes right you're
5:30

gonna take that pair of shoes you're
5:31

gonna look at the heel or wherever the
5:34

tag is on the inside and there's gonna
5:36

be a skew number on the inside you're
5:39

gonna punch that sku number into ebay
5:41

into stockx and see what this product is
5:44

consistently selling for on those

5:46

platforms that's how you're gonna get
5:48

the value but it's sort of the same

5:50

thing right you're gonna try to buy

5:52

shoes low and then sell them high this
5:54

way you're just sourcing them from
5:56

department stores now the like i said
5:58

the pros about this way is that it's
6:00

it's it's guaranteed they're gonna have
6:02

profitable shoes you have to go to take
6:04



the time to figure out which day they
6:07

get their new inventory in so you don't
6:09

have to you know pick over everything
6:11

that's left but like i said you can

6:12

definitely find some good deals in there
6:14

i usually try to shoot for the 30 or

6:17

more range when it comes to profit if i
6:19

see that it's less than 30 dollars then
6:21

i don't even bother so i'm not telling
6:23

you to do that you know what i'm saying
6:24

profit is profit and when you're trying
6:25

to build your reputation on ebay or on
6:28

all these different stores it's

6:29

important that you you know sometimes
6:31

make sales just so you can break even
6:33

just so you can get that experience
6:34

that's just a rule of thumb for me now
6:36

there's also another way to do this and
6:38

this is personally

6:40

my favorite way to do this this is the
6:41

way that like that we see glamorized on
6:44

instagram this is the buy and sell hype

Hype Sneakers

6:47



sneakers method right now now this is by
6:50

far the hardest way i'm not going to lie
6:52

to you it's really hard to do this

6:54

because

6:55

you got to understand you're competing
6:57

against bots for the most hyped items in
6:59

the world right so

7:01

what's what's what's the way around that
7:02

right there are people that are getting
7:04

hype sneakers every saturday or whatever
7:06

day they come out on release day all
7:08

manually without bots right and i'm

710

gonna be honest with you you're gonna
711

need a little bit more than a hundred
713

dollars unless you come in on a pair of
714

dunks or something like that that's

716

super hyped which is actually pretty
718

common that's another video that i have
7:20

linked that i'll send you to after this

7:22

but the reason i say you're going to

7:24

need more because i would say the
7:25

average medium price point for a hype
7:27

sneaker is about 200 retail and then
7:30



these usually resell for either three
7:32

four sometimes five six seven eight
7:34

hundred dollars bro and sometimes beyond
7:37

that like the travis ones you heard me
7:39

say that you're going to be competing
7:40

against botters right i actually do by
7:43

myself i do and i actually have content
746

where i show you how to bot as well and
747

i'll link that below as well but that's
7:49

one way to do it manually i have another
7:52

video on how you can like there's a
7:54

method that i learned to where you can
7:56

sort of enter yourself on the splash
7:58

screen like foot lock or yeezy supplies
8:00

easy supply type drops you can like sit
8:02

in the splash screen on different you
8:04

know different spots in line basically i
8:06

actually hit a pair of glow green yeezy
8:08

slides using the same method i'ma link
8:10

that below as well but in order to be
8:12

successful this way you have to enter
8:14

all the raffles you have to you have to
8:16

go for all the drops the one good thing
8:18



is that the law of probability is on

8:20

your side and all it really takes is one
8:22

hype sneaker to really just blow you up
8:24

now i want to talk about some challenges
8:26

you might face right once again when
8:27

you're a teen your age is working

8:29

against you so i have a lot of people in
8:30

my discord which you can join i'll have
8:32

a link below that are teenagers and say
8:34

hey bro i can't sell on ebay and then
8:37

some of them say nah bro i can't sell on
8:39

ebay i believe it's all regional but for

8:41

the most part you can get your parents
8:43

on board and they can create one for you
8:46

even with you being underage as long as
8:48

they sort of sign off for you so that's
8:50

an option also taking and receiving like
8:53

payments right a lot of teams don't have
8:56

access to a credit card and if

8:57

especially if you're doing this online

8:59

you need that right

9:01

my 15 year old my 14 year old niece has
9:04

a cash app and a cash app card my sister
9:07



set that up for her so once again you're
9:09

gonna need your parents to be on board
9:11

and say hey mom this is what i'm trying
9:12

to do hey dad that's what i'm trying to
9:14

do if you already have a cash app and
9:15

have a cash out card there you go i know
9:17

if you're a teenager mobility can be an
9:19

issue

9:20

for that reason like i said you can do
9:22

this all online i have several videos
9:25

that i once again will link that just

9:27

show you different ways bro on how to
9:29

cop sneakers online

9:31

manually with bots whatever route you
9:33

want to take just i just always want to
9:35

stress to you bro as a teenager make
9:37

sure your parents are okay with what
9:38

you're doing because ultimately their
9:40

opinion is who matters you can never
9:42

ever go wrong selling locally you're
9:44

going to give the most profit there it's
9:46

going to be the safest because your
9:48

parent will be able to go with you if
9:50



they can't go with you always meet
9:52

inside of mcdonald's inside of starbucks
9:54

somewhere inside don't ever ever meet
9:56

anybody outside don't don't do it

9:58

especially if you're a teen

10:00

and also if it's too good to be true it
10:03

is true now like i said i got some other
10:05

videos where i pretty much break down
10:07

everything i said in this video i'm

10:10

gonna send y'all over there love

10:11

everybody out there

10:22

you



